
Business&Real Estate
Sharon land…132,500

A 3.5-acre parcel. Listed
at $150,000. Period on
the market and taxes not
available. Brokers, Bain Real
Estate; Klemm Real Estate.

Woodbury…$1,400,000
A 2002, 11-room, 5-bedroom,
5½-bath shingle-style home
on 3.82± acres. Listed at
$1,500,000. Period on the
market, 4½ months.Taxes,
$17,880. Broker, Klemm Real
Estate.

Washington
land…$2,400,000

A 46.55-acre parcel with
meadows, stone walls and
stream. Listed by Prudential
Adams & Associates.

Sharon…$1,650,000
An 1880,9-room,5-bedroom,
6½-bath Colonial farmhouse
with 3 fireplaces,2 pools and
barn on 11 acres.Listed at
$1,675,000.Period on the
market,7 weeks.Taxes,$16,217.
Brokers,Klemm Real Estate;
Elyse Harney Real Estate.

THE
REAL ESTATE
WATCH

Litchfield…$529,500
An architect-designed 3-
bedroom, 2½-bath passive-
solar Contemporary with
master bath with Jacuzzi, new
kitchen, patio and gardens
on 5 acres. Listed by Fahey
Associates, Realtors.

Goshen…$480,000
A 1990, 2,457-sq.-ft., 8-
room, 4-bedroom, 3½-bath
Contemporary at Woodridge
Lake with 2 fireplaces and
screened porch on 0.85
acres. Listed by Portfolio
Properties.

Litchfield…$479,900
A 2001, 2,400-sq.-ft., 8-room,
3-bedroom, 3-bath Colonial
with gas fireplace, sunroom,
stone patio and hot tub on
1.69 acres. Listed by Marrin
Santore Realty.

Falls Village…$345,000
A 1940, 1,674-sq.-ft., 2- to
3-bedroom, 2-bath cottage
with fireplace, screened-in-
porch and river frontage on
0.48 acres. Listed by Best &
Cavallaro Real Estate.

Sales samplings provided by area
real-estate firms.Market samplings
gleaned at random from listings.

Sharon…$495,000
A 1976, 2,513-sq.-ft., single-
level Contemporary with
great room, deck and views
on 3.616 acres. Listed by Best
& Cavallaro Real Estate.

By KATHRYN BOUGHTON

The economic meltdown in
late 2008 brought the over-
heated real estate market

in Northwest Connecticut to a
screeching halt. Real estate agents
spent anxious months in 2009 as
their phones refused to ring, but
the dawning of 2010 has brought
a more encouraging scenario. This
past week saw two major property
sales that broke through the usual
ceiling for Litchfield County
luxury properties, and realtors
are reporting strong interest from
buyers in most other areas.

“The market is most definitely
starting to recover,” said Chris
Garrity of Bain Real Estate in Kent
and Sharon. “Last year, I turned

the year with one sale pending; this
year I have 12.”

It is a story repeated by other
major agencies in the county.
Indeed, two of them, Sotheby’s
International Realty, with offices
in Salisbury, Kent and Washington,
and Klemm Real Estate, which
has six offices in Litchfield County,
participated in this week’s $8.5
million sale of a Kent property.
Klemm also facilitated the recent
sale of the highest priced property
ever sold in Roxbury, the estate
of television producer and art
collector Douglas Cramer, which
sold for $7.5 million.

That Kent property, according
to real estate sources not affiliated
with Klemm or Sotheby’s, was sold
by former Avon products CEO
James Preston.

“We have just seen two
sales in the $8 million range,”
said Alan DiStasio, regional
brokerage manager for Sotheby’s
International. “Before 2008, the
ceiling for luxury properties was
roughly $6 million. We saw a few

Tide Turning for Area Realtors

ON THE MARKET

NMLS Mortgage ID #12351
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William Raveis Mortgage
Elias Rodriguez
203-788-8184

Litchfield 860.567.6125 • New Milford 860.354.3906 • Sherman 860.354.0204 • Washington Depot 860.868.0511 *REALTOR® Magazine, 2009 - Based on sales volume

raveis.com
“The Best Websi te in Real Estate”

Free Local Housing Newsletter - Sales - Price Range Analysis - Inventory Market Time - Monthly Supply

• ALLMLS Weekend Open Houses
• ALL Price Reductions

• ALL Sold Homes
• ALL New Listings Dated

• ALL Listings with Current Market Data
• Follow us on raveisblog.com

Proud to be voted Connecticut's "Best Real Estate Company" in the Commercial Record Readers' Poll 2009!
#1 Family-Owned Real Estate Company in the Northeast - 10th Largest Real Estate Company in the USA*

Visit raveis.com & type in MLS # or Street for multiple photos/details • Open houses online every Friday

10 Million Customers Visit raveis.com Annually

Litchfield
Classic farmhouse beautifully upudated
inside & out. 5 BRs, 4 BAs, large KIT w/new
SS appliances. ML MBR ste w/fplc. IG pool,
horse barn, fenced paddocks! MLS#L129445
Girardin Group, 860-567-6125, $699,000

Sherman
4-BR center hall colonial in beautiful
Sherman neighborhood. Close to center of
town. Great views - Priced to sell!
MLS#98451909
Granger-Wilburn, 860-354-0204, $499,000

Sherman
This well-maintained home is in move-in
condition. Hdwd flrs, tri-level living.
Updated KIT & BAs. Front porch overlooks
valley & mt views. MLS#98442071
Sherry Wheeler, 860-354-3906, $379,900

Bethlehem
Renovated 1940's Cape. Great backyard
w/brook & private setting for the IG heated
pool. Dining area w/French doors opens to
patio. MBR w/gas fplc. MLS#L132734
Kim-Mai Mahon, 860-868-0511, $350,000

Torrington
Lakeridge - Country home for weekends or
full-time. Walk to pools, tennis, skiing, pad-
dleboard & lodges. Light & bright. A must
see! MLS#L133309
Marilyn Wiener, 860-567-6125, $175,000

Roxbury 28 Old Lane
Passive Solar home on 10+ priv acres. Walls
of glass connect you to the outdoors. Custom
cherry wd detailing thru-out. Two ML master
stes. MLS#130916
Alison Lundie, 860-868-0511, $799,000

Goshen 33 Beach St
Modern 4-BR COL w/covered porch set on
country rd just minutes from Litchfield
Green. DIR: RT 202 to Beach St or RT 4 to
Beach St. MLS#L133212
Girardin Group, 860-567-6125, $369,900

Sharon 82 Upper Main St
Great in-town 2-BR, 2-BA home w/many
renovations & improvements inc roof, elec
service, insulation, BA & more. Motivated
sellers. MLS#L130763
Alison Lundie, 860-868-0511, $165,000

JUST LISTED NEW PRICE

Washington 149 Upper Church Hill Rd
Brand new high-end KIT, new gunite pool,
fab great room. 4-BR main house, 2-BR gst
house. DIR: RT 109 to Upper Church Hill.
MLS#98392130
Matthews Group, 860-868-0511, $1,195,000

Bridgewater
Gracious country home w/expansive westerly
views thru-out. 3 BRs w/2 master stes, 1 on
ML. KIT w/access to wrap-around deck. LL
walk-out to pool. MLS#98451861
Ronni Zecher, 860-354-0204, $895,000

OPEN SAT 1-4 OPEN SUN 1-4 OPEN SUN 1-4 OPEN SUN 10-1

William Raveis Mortgage
Laurie Berger
203-647-0543
NMLS Mortgage ID# 12578

Litchfield
Stunning departure from the ordinary!
Custom blt, open flr plan, gourmet KIT, main
level MBR ste. MLS#W1055224
Shari Sirkin & Co., 203-264-8180, $829,000

NEW PRICEJUST LISTED JUST LISTEDNEW PRICEJUST LISTED NEW PRICE

Sherman
Charming antique colonial in private 10-ac
setting. Formerly a chuch, respectfully
restored & enlarged. Detached gst cottage.
MLS#98451743
Granger-Wilburn, 860-354-0204, $739,000

FRIDAY, FEBRUARY 26, 2010
FIFTEEN© 2010 The Litchfield County Times

Continued on Page Seventeen

‘Listings that were in
the high 600,000s are
now in the 500,000s—
with negotiations they
could be in the 4’s.’
—Ira Goldspiel,
Sotheby’s realtor Above, the team at Sotheby’s International Realty in Washington. Below, Graham, left, and Peter

Klemm of Klemm Real Estate.The house behind them sold in six months for $2.65 million.
Photographs by Walter Kidd



sales that were higher, but they
were anomalies. Now, we are
actually seeing, despite the
overall reduction of selling
prices, some higher end sales
that were not attainable in
previous years. Whether that
will continue to maintain I
don’t know, but we do see lot
more interest in the market. We
are working with some high-
end buyers right now and it’s a
matter of them finding value.”

The Preston family’s property,
called Stone Acres, was an
exclusive listing with Sotheby’s
since it became a first-time
offer in 2008. It was initially
listed for $13 million, but in the
cool light of 2010 the asking
price was reduced to $8,950,000,
and it sold for approximately
$8.5. Klemm Real Estate in
Washington Depot represented
the buyers.

Mr. Cramer had asked $9.3
million for his property. The
previous record for a Roxbury
property sale was $4.5 million,
although one of the so-called
“anomalies” described by Mr.
DiStasio sold in Kent in 2008
for more than $11 million.

The high-end sales prove
a truism: motivated sellers
must be willing to face
market realities even in the
stratosphere of luxury sales. “If
you are asking a huge extreme
you have to work with the
market,” said Graham Klemm,
a principal in the family firm.
“If [your property] has been
exposed at a certain price for
a period of time and has not
sold, then it requires a price
reduction.”

“It’s definitely a buyer’s
market,” said Klemm agent
Gael Hammer. “Everything
is selling at a deep discount.
People with deep pockets are
coming up and out, but again
at a discount. I currently have
a listing at over $2 million. I
always thought it should be
below $2 million, but the owner
says someone could bring him
a lower offer and he would not
be insulted. We don’t encourage
severe bottom fishing, but
offers owners would never have
dreamed of entertaining two
years ago we now welcome.”

“If you have a shrewd eye,
there are deals to be had,”
added Ira Goldspiel, a Kent
realtor with Sotheby’s. “Listings
that were in the high 600,000s
are now in the 500,000s—with
negotiations they could be
in the 4’s. It’s not so much
bargains and steals, but good
buys. Forget list prices, they
haven’t caught up with the
market. Look at what has
sold—every price point is a
deal. It is not a boom yet, but it
is picking up.”

Gary Passineau, an agent
with William Raveis Real
Estate in New Milford, said he
saw a “noticeable spurt” toward
the end of January, but that
the recent spate of inclement
weather has slowed things
again. “People are once again
interested in the tax incentives
the government is offering,” he
said. “That generates interest
in lower-priced homes, but
homes above $500,000 are still
struggling in New Milford.”

Mr. Passineau said the recent
high-priced sales in neighboring
towns are probably generated
by bonuses given by financial
agencies in New York. “But as
we speak, our average price
for sales is lower than it has
been previously,” he said. “We
don’t have a glut of inventory
right now, but in New Milford
there have been all of 16 sales
since Jan. 1 of this year and
the highest price was $470,000.
Only three of those were for
more than $400,000 and one
that sold in the mid-$400’s was
once on the market in the mid-
$600’s.”

He said that in 2009 there
were only six January sales in
New Milford, as compared to 11
this year. “So it has increased,
but at lower prices,” he said.
“And you are comparing to a
time when things had just come
to a halt, a time frame that was
as bad as we have ever seen.”

Mr. Garrity said that not
every house that sells below
its original asking price can be
seen as a loss for the owner.
He said the loss can be written
off and that the owners should
also consider the tax benefits
they realized while living in the
house. Even with the reduced
sale price they will have
benefited more than they would
have renting for virtually the
same price as their mortgage
payments.

“One Cornwall house was
priced at $525,000—they paid
$515,000 nine years ago. In

some situations, people have
lost 30 percent of the value in
their homes, but it’s really about
perspective,” he said. “The
ones I feel for are those people
who don’t have money and
who are upside-down on their
mortgage—that’s tough.”

The realtors remarked that
foreclosures have hit all parts
of the market, but, of course,
have struck most intensely at
the lower end where people
have fewer resources to
withstand economic setbacks.
Mr. Hammer remembers one
property, listed at $4.3 million,
that eventually was sold for
around $2 million. “Those
things have happened,” he said,
“but it’s not like in a suburban
situation where things were
overbuilt.”

“The high-end is kind of
insular, but it has happened,”
added Mr. DiStasio. “Some
relatively high-end properties
have ended up as short sales.
No price point is immune to
that problem, but it is more
prevalent up to the $500,000

range.”
Recognizing the pain for

those who lose their homes,
Mr. Garrity still acknowledged
the benefits of foreclosed
properties for people looking
to buy. “People who own places
[that are foreclosed] might
feel stolen from,” he said, “but
there are properties that can
be obtained for under market
value. One tends to think of
foreclosure, which might be a
deal if [the buyer] is a carpenter

and can trade with friends to fix
it up.”

Mr. Goldspiel offered a
specific example of this kind
of sweat equity. “I know one
contractor who sold a spec
house for $895,000, which was
close to [the] asking [price],
but then he needed a place to
live and he took advantage of
a foreclosure on Bald Road
for $250,000. If a foreclosed
house is priced at $250,000, you
can probably get it for under
$220,000.”

“Things tend to sell for their
value,” cautioned Mr. Garrity.
“Sometimes you find someone
who is eager to move, so it
comes down to what people
can get at the time. But, in
general, right now there is
an opportunity to purchase
something in real estate that
can have added value to you
fairly quickly.”

The market is stirring,
and Mr. Garrity urges those
who can move toward home
ownership to do it quickly.
“In all these towns there is a
large discrepancy between the
housing stock for local people
and employment,” he said.
“The opportunity for jobs has
not grown, but the value of
homes has definitely decreased.
Therefore, there are deals for
people now, but if the real
estate market cycles up again—

as it has after every previous
recession—those who haven’t
acted will see the opportunity
margin spread out again.”

“I have been here for seven
years, and after the second year
properties became untouchable
for the average family,” agreed
Mr. Goldspiel. “Things were
selling at 20 to 30 percent more
than they were worth—now the
puff is gone. This is absolutely
the year to buy, because I think
the market has bottomed out.”

Mr. Hammer said would-be
buyers often think they will
find a huge inventory of quality
homes to choose from. “There
is a lot of stuff on the market,
but if you are looking for real
quality, it’s tough.”

Graham Klemm says that
interest among buyers is
not even across the board.
“Segments have improved, but
the majority is still relatively
quiet. We’ve done a good job
of highlighting the extreme
upper end properties that don’t
require a mortgage because
people are moving assets from
one category to another, and
sales up to $600,000 have been
good. But for some reason,
it has been harder to market
between $1 [million] and $1.5
[million].”

Litchfield County is still a
relative bargain compared
to the other areas where this

[upper end] crowd would
gravitate,” he added. “Beyond
that, I don’t know the exact
reasons why sales have picked
up, and in the end I don’t care.
You can’t generalize—the
reasons are very personal
behind every transaction.”

Mr. DiStasio said there is
no part of Litchfield County
that is doing better than others
when it comes to high-end sales.
“Even within states there are
micro-markets,” he said. “Real
estate is, and always has been,
local. It depends on where
the inventory itself is located.
Certainly there are towns
where people have come to
expect houses will retain value,
but it is more about the right
property and finding value in
that property. Ultimately, if a
buyer finds a really wonderful
home in one of the prime
towns, it could sway his or her
feeling of where they want to
be. [In 2007],Washington was
considered where the high-end
properties were, but all the high-
price sales were in Salisbury.”

Even with all the remaining
uncertainty, the realtors are

optimistic. “I’ve been in this
business for 25 years and I have
seen a lot of logs go down the
river,” said Mr. Hammer. “The
market is not the way it was five
years ago, but it is a lot better
than it was last year. Last year
there were no phone calls or
inquiries off the Internet. It
was deader than the proverbial
doornail. But this year is very
active. I am not sitting waiting
for the phone to ring.”

“I do feel in my heart the
economy is showing some
strong signs,” Mr. DiStasio said.
“But are we there yet? No. I
don’t think we will ever see
2007 again. That was a great
year in terms of the volume of
sales and selling prices. But we
are seeing the beginnings of a
recovery. There is a lot going
on in the wings right now. The
banking industry is doing fine.
We are reliant on these types of
buyers and I do see a level of
comfort among them. I think a
lot of this has to do with people
at the higher end knowing the
market is not going to go down
much more. They understand
they will miss an opportunity.”

Realtors in the County
See Market Improving

A home in Washington on 11 acres listed by Sotheby’s International Realty at $2,999,900. Walter Kidd
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‘We’ve done a good
job of highlighting the
extreme upper end
properties that don’t
require a mortgage
because people are
moving assets from
one category to
another … .’
—Graham Klemm,
Klemm Real Estate

NEW HARTFORD—Alfred
Sabolcik’s dying wish was to
never have the farm he lived on
all his life turn into just anoth-
er housing development. Now,
thanks to family members and
the New Hartford Land Trust,
it looks as though that wish just
might come true.

Last week, a property trans-
fer gave the land trust own-
ership of the 95-acre property
on Sabolcik Road, which trust
members voted to accept short-
ly thereafter. They are now in
the process of working toward
ensuring the land will remain
open space for the foreseeable
future.

“He was very, very attached to

his land, and wanted more than
anything to preserve it,”said trust
President Madeline McClave
during the organization’s annual
meeting last Sunday.

Mr. Sabolcik was born on the
dairy farm near the Burlington
border in 1928, and worked
for his father, George, until the
1960s. After the death of his
parents, he continued to live on
the property, although its opera-
tion as a dairy had long since
ceased.

He never married or had chil-
dren, and his three brothers all
passed away prior to his death
on May 10 of last year. The
estate was overseen by his sister,
Patricia Sabolcik, who informed

the land trust that he had left the
gift to the organization.

“We really weren’t sure that
it had happened until after he
died,” said Ms. McClave.

Now that the transfer has
been approved by the town’s
probate court, the land trust will
soon launch a fund-raising cam-
paign to pay the remainder of
a mortgage on the property, as
well as clean up, restore, insure
and manage it. Applications for
federal grant money that could
help with the beautification and
management efforts have also
been filed, Ms. McClave said.

“This is a thrilling project. It’s
a big deal for us,” she said.

It is hoped that the proper-
ty can eventually be approved
for public access, as it includes
several walking trails among
its woodlands and streams that
feed into the Nepaug River.

NEW MILFORD—New Mil-
fordParksandRecreationdirector
Dan Calhoun said he expects that
all 83 boat slips at Lynn Deming
Park will be taken within a week
of the registration session that will
be held early next month.

The fee for a slip is $1,150 for
the season, and the registration
is open only to New Milford resi-
dents.

The registration session will be
held March 6 from 8 to 10 a.m. at
the Parks and Recreation build-
ing at 47 Bridge St.

“The price is the best one avail-
able in the area,” Mr. Calhoun
said.

The Parks and Recreation
director said the fees would be
placed in the municipal general
fund, where they would be used
for security at Lynn Deming
Park.

Mr. Calhoun said the boat slip
area has security 24 hours a day
from Memorial Day to Labor
Day and part-time security from
Labor Day until Columbus Day.

“The people have spent a lot of
money on their boats,and we don’t
want any vandalism,” he said.

Mr. Calhoun said the funds also
would be used for patrols on the
beach.

On a separate topic,he said that
the Public Works Department is
reviewing bids for recreation ren-
ovations approved last September
by the Town Council.

The legislative body voted for
a $183,000 supplemental appro-
priation through money from the
Waste Management Account,
which as of last fall still had $5.84
million, according to Mayor
Patricia Murphy.

The money will pay for $104,200
in renovations for the two ten-
nis courts and $40,000 for the
basketball court at Young’s Field
and $38,000 for the Emmanuel
Williamson basketball court in the
Gaylordsville section of town.

Mr. Calhoun said construction
should start this spring and be
completed during the summer.

—Scott Benjamin

New Hartford Trust’s Gift
By DAN IVERS

Boat Slips Registration

ELYSE HARNEY REAL ESTATE
A Tradition of Trust

CONNECTICUT • NEW YORK • MASSACHUSETTS

www.HarneyRE.com

Salisbury, CT
860-435-2200

New Preston, CT
860-868-4411

Norfolk, CT
860-542-5500

Riverton, CT
860-738-1200

Millerton, NY
518-789-8800

1739 ORIGINAL JEWETT HILL FARM HOME
SHARON. One of the most beautiful historic homes in Sharon,
which was granted by the King of England. This stately resi-
dence features 3 BRs, 3 BAs, Living Room with fireplace, for-
mal Dining Room, a large Kitchen with fireplace, and Great
Room. Also, 3 fabulous barn-style Garages with room for 10
vehicles.
Web# EH1876 Juliet Moore $895,000

SPARKLING STREAMSIDE HAVEN
FALLS VILLAGE. Newly renovated 3-BR, 3.5-BA single
level home on almost 3 acres overlooks the Hollenbeck River
and pastoral fields. Vaulted and beamed ceilings, wood
floors, French doors, and a bright Gourmet Kitchen make this
charming home special. Easily maintained, close to villages,
lakes, golf and skiing.
Web# EH1386 Maura Wolf $645,000

HIGHFIELD FARM
SHARON. Historic 1790 Colonial exudes warmth and charm
in both the original rooms and new additions. Stone FP in the
open Kitchen/FR. Four en suite BRs. Ample room for family
and friends. The property also includes a 3-BR Guesthouse,
Pool, Tennis Court and large Horse or Party Barn, all on 63
pastoral acres.
Web# EH1642 Elyse Harney Morris $2,950,000

NEW PRICE

RED OAK GLEN
WARREN. A peaceful respite with views across the beaver
pond, this renovated and expanded 3-BR, 3-BA Farmhouse is
situated on 6 private acres. The house is designed for enter-
taining, with porches, terraces, and a sizeable Party Room.
Also available as a 3,200 sq.ft. 4-BR, 4-BA home with pool
for $1,250,000.
Web# EH1966 Justin Primeaux $950,000Get Your
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PPG - COMMERCIAL
800-920-9342

www.ppgrealtors.com

PPG - GOSHEN, CT
860-491-2000

PPG - CANAAN, CT
877-888-0848

PORTFOLIO PROPERTIES™

$459,000
www.litchfieldcountyliving.com
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